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Landséaping firm grows from woman’s
lifetime of gardening®
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f you're trying to predict how good a joba

landscaper will do on your property, just take

aswing by their yard. If the beds are
overgrown and the bushes need trimming, vou
might want to think twice about hiring them.

But if you've driven past the Gales Ferry
vard of Linda and Bill Lillie, you've likely seen
all you need to.

“My gardens change each year,” says Linda,
the founder of Sprigs & Twigs Landscapes,
LLC, “I use my vard as a laboratory and experi-
ment with different plants. Everything looks
really good. I'm happy with them."

Since 1997, Linda has been designing,
installing and maintaining the gardens of resi-
dences and businesses in the region. Two years
ago, her husband, Bill, joined the company full
time after retiring from his engineering joh,

Dabbling in the field of flowers, plants and
shrubs has been a part of Linda's life for as
long as she can remember:

“Since | was a little kid, Tloved being
outside. I've always had a love for plants, but
when [ went to school I thought I wanted to be
in chemistry I later changed my major to
botany,” she says.

Alarge percentage of her clients are novice
gardeners, but many have a genuine fear of

planting in their yard.
“Most of them have no idea what they want,
they just know they want something,” she says,
To help bring their ideas to life, the couple
uses computer-generated lavouts of clients”
gardens, along with color photographs, to give
them a visual image of what the finished prod-
uet will look like. Bill used computers frequent-
Iy during his career in the submarine business,

“This business was predominately hand
drawings and colorized drawings. This made
us much more creative and productive,” he
says, “We do a lot of designs in the course of a
vear and if we had to do them all by hand, we
wouldn't be able to."

Their attention to detail is what helped Sprigs
& Twigs be named one of 12 finalists for a
national award. The company is vying for the
Landscaper of the Year 2008 award from Total
Landscape Care magazine. The annual program,
sponsored by Case Construction Equipment, rec-
ognizes 12 noteworthy firms firom across the
country as the best in the landscaping industry
Only one will recetve the top honor

The magazine's editor in chief recently visit-
ed the Gales Ferry couple and spent the day
with them as they visited job sites, worked on
new designs and talked with clients.

“He went through every aspect of our busi-
ness, from equipment to design. It was quite a
day" savs Bill

Sprigs & Twigs has roughly 15 seasonal em-
plovess and only a handful year round. For
tham to go up against landscaping firms that
groses up to $8 million in annual sales is impres-
sive in itself.

“We are really proud of what we do,” says
Bill. “We've done good jobs and have a tremen-
dous reputation. We are honored to be a final-
ist. That is good enough for us.”

In her previous caresr, when she wasn't work-
ing as a dental assistant, Linda spent countless
hours in her own garden, perfecting the craft
that she brings so effortlessly to each client.

“Tlearned through lots of lessons and lots of
mistakes,” she says. “I0 [ put a plant that need-
ed a lot of water in a dry area and tried to wa-
ter it there, it didn't live. If Tput a plant that
needed a lot of sun in the shade and tried to
make it grow, it didn't work.

“T've learned that Mother Nature always
wins," she says,
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